S. Goodman, Esq.

Lo g e

L]
e W
o e

. S paieuplood sued Aq 10

wpmos sskordwa 2L LTT
=nyou st 0y Supiodde
‘g auL 9T T
fordug

20 | NEWJERSEYREALTOR® | HOVEMEER/DECEVBER 2015

STATEWIDE SALES CONTRACT?

i New Contract of Sale Overview Dec.8  1lpm.

New Contract of Sale Overview Dec. 9 2 p.m.

Few Jerséy Realtors® has updated its Standard

g Contract of Sale for residential transactions,

& Wincluding adding provisions to address the new
TILA-RESPA Integrated Disclosure rule that went
into effect on October 3, 2015. This new statewide
contract incorporates the best practices of North
Jersey, Central Jersey, and South Jersey.

While this article merely provides a highlight of some
of the new sections that have been added or revised,
in order to fully understand all of the changes in the
contract, you are encouraged to read the statewide
contract in its entirety.

You'll initially notice that the mandatory Opinion

26 Notice, which serves as the cover page of the
contract, has been changed to include a place for
the listing broker to sign and for the person who
prepared the notice to sign as well. Then, on the first
page of the contract, the table of contents has been
moved to just below the attorney-review language,
and there is a breakdown of the purchase price to
outline how the buyer will pay for the property.

The updated statewide contract also has a number
of new sections, including sections that address the
following:
« Buyer's property sale contingency
+ Time of the essence, which includes what
happens if a closing is delayed because of the
new CFPB rules
« Condominium/homeowner’s associations, if
applicable



* Lead-based paint warning, which does not replace
the addendum that has to be provided for properties
built prior to 1978

« Flood insurance provision

+ Air safety and zoning notices

« Initial and final walk-throughs that meet the new
CFPB rules

+ An agreement by the buyer and seller that the
brokers are entitled to receive the closing disclosure
documents

+ Professional referrals made by real estate licensees
to buyers and sellers

« Electronic signatures and documents

+ Corporate resolutions

In addition, some of the major revisions to sections that
already were in the contract pertain to the following areas:
* The initial deposit
» The mortgage commitment section
« Placing a cap on the amount the seller has to pay to
bring a property into zoning compliance
* Real Estate Commission ID numbers, which a lender
must have under the new CFPB rules
+ Additional methods of providing notices under the
Contract

New Jersey Realtors® has also updated its Rider to the
Contract for New Construction, as well as its Addendum
Regarding Possible Short Sales. In addition, a timeline
has been created to include all of the deadlines set forth
in the new contract to help Realtors® better keep track
of each transaction.

To ensure that you are ready to use the new Statewide
Sales Contract, New Jersey Realtors® has a number
of informational videos on their website, including two
recorded webinars. For any additional questions you
may have regarding the form, plan to attend one of the
live seminars that are being offered at the Triple Play
Realtors®Convention & Trade Expo.

Barry S. Goodman, a partner in the law firm
of Greenbaum, Rowe, Smith & Davis, LLP,
focuses his practice on real estate brokerage
and other real estate-related matters, as well
as antitrust suits and corporate shareholders'’
and partnership disputes. He is General
Counsel for New Jersey Realtors®.

JOIN THE MOVEMENT

TO HIGHER COMMISSION SPLITS!!!

At Elite Realtors we offer the Highest Commission
Splits in the state of New Jersey, with
NO FEES of any kind!!!

90% to Active Agents | 80% to Referral Agents

» Over $350 Million Dollars of Real Estate sold
« Members of 6 MLS's
.+ Over 165 Agents*
» Optimal internet exposure and support
« Greater autonomy for REALTORS’

REALTORS OF NEW JERSEY

Contact Dan & Fern Yanofski, Broker Owners

Email: info@EliteRNJ.com
www.EliteRealtorsofNewJersey.com
Cell: 973-518-3635 | Office: 973-994-9009

160 South Livingston Avenue, Suite 208-209
Livingston, NJ 07039

*Includes active and referral agents

Auto Insurance Discount

On average, drivers who switch
to Plymouth Rock using a group
discount save $517 per year.

NJARQuote.com
888-391-4911

More Than Just Insurance.

 Plymouth Rock

assurancee

= Plftﬁamh Rock Assurance is a ﬁarhﬁng name used by a group of separate companies that

g write and manage property and casualty insurance in multiple states. Insurance in New

Jersey is offered by Plymouth Rock Management Company of New lersey on behalf of High
Paint Property and Casualty Insurance Campany, Palisades Insurance Company, and their
affiliates. Each company is financially responsible anly for its own insurance products. Cerfain

restrictions and fimitations apply. Graup discounts apply to policies written in High Point

Property and Casualty Insurance Company and Palisades Insurance Company. May not be

cambined with any other graup discounts. Far a full description of the programs, features, and

coverages, please visit PlymouthRockN).cam. :
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